
Area Sales Manager 
(Mechanical Engineering) m/f
Area: Germany / Austria / Switzerland

Industry: Construction / Cargo Handling / Mining / Industry

Full-time (38 hours) – Based in Oldenzaal

The role
As Area Sales Manager you develop and manage customers and prospects in Germany, Austria and Switzerland. 

These customers are spread over multiple market segments (Construction, Cargo Handling, Mining, Industry). All  

our market segments find a common ground in the lifting & rigging profession. You draw up a plan for your area  

and bring it into action. To do so, you are trusted a considerable freedom with the support of the sales team. Account 

management and technical consultation are based and focussed on the building of long-term relationships and 

the development of the German speaking area, which you visit frequently (up to 50%). As Area Sales Manager you 

bear full responsibility for the end results, expansion and customer satisfaction within your area. You always have a 

comprehensive overview of your customers and prospects, you understand the dynamics and anticipate accordingly.  

Your tasks
• Develop and manage customers and prospects in your area, adopting an integrated approach, systematically  

planning and implementing sales and marketing activities.

• Understand customer applications, prepare suitable customer advice based on this.

• Provide input for the product portfolio in consultation with Engineering and Supply.

• Develop and maintain relationships with stakeholders in your market segment and exert influence with due  

awareness of the various interrelationships.

• Differentiate in technical advice (content and context).

• Represent customers to the internal organisation (communication and knowledge sharing) and play a leading  

role in account teams for your own key accounts.

• Report developments, findings and results to enable continuous improvement.

We offer
We are a company with an informal corporate culture. We develop new solutions through cooperation, collaborative 

thinking and teamwork. We offer competitive terms of employment that reflect the seniority of the role and your 

experience. We also invest in your personal and professional development so you grow in line with the organisation.

Your profile
As Area Sales Manager you are highly commercially driven, with a strong technology knowledge base.  

You identify and respond to market developments in line with policy and strategy. You have a university degree 

or similar professional qualification in mechanical engineering and at least 7 years’ experience in an international 

technical sales role (preferably related to lifting & rigging and/or one of our segments). With your personality, 

excellent communication and social skills and your commercial and technical knowledge you convince and close 

deals. You have the ability to balance different interests and manage cultural diversity. You know your market and 

anticipate developments. You have comprehensive sales experience in the German speaking countries and are 

comfortable to spending up to 50% travelling. You are a real sales professional, enterprising, technically skilled 

and persuasive. 

Our organisation
Ropeblock B.V. in Oldenzaal specialises in the development and production of high-quality components for the global 

lifting and wire rope industry. A home for expert (technical) professionals, who, in collaboration with suppliers and  

customers, realise efficient and innovative products. We employ 80 people and operate as an independent company.  

Together with our sister companies we are part of the Ropeblock Holding. This makes us a respectable international  

player in our niche markets (Marine Cargo Handling, Offshore and Construction). Over the next few  

years we aim to achieve further international growth, with the emphasis on quality and innovation. 

Commercial Department
Technology and business come together in our Commercial department (10 FTEs). By delivering  

knowledge and advice in an accessible and professional manner we are able to open doors.  

Our understanding of our products, our customers and their applications enable us to  

translate customer requirements into product specifications and technical parameters.  

We work intensively with colleagues in the Engineering, Operations, Quality and  

Production departments to deliver successful (design) projects. Our products are  

deployed in the most thrilling applications worldwide.

Interested?
To apply, please send a letter of application and CV to Heleen Bloemen, HR Advisor, 

at vacature@ropeblock.nl.

For more information, contact Ron Kammeijer, Commercial Manager,  

at r.kammeijer@ropeblock.com, T. +31 (0)541 532 300.

Industry keywords: Lifting; Hoisting; Rigging; Cranes; Kranen; Heavy lift; Mooring; Wire rope; Offshore;  

 Maritime; Maritiem; Marine; Cargo Handling; Construction; Steel; Staal.
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